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Enterprise Value (EV) 3,87,562 Crore
Market Cap. 3,85,625 Crore

Total Debt 119 Crore

Cash Equivalents 2,827 Crore

Shares Outstanding 31.4 Crore shares

Beta 0.51

EPS (TTM) 473

D/E Ratio 0.00

Div Yield 1.01%

PE Ratio (TTM) 26.2

Industry PE Ratio 28.5

PB Ratio
PEG Ratio 1.48

4.49

Stock Performance 

About the Company
Maruti Suzuki India Ltd. (“MSIL”) was established in the year 1981 with a dream to put India on wheels and
provide ‘Joy of Mobility’ to as many people as possible. MSIL is the market leader in India’s Passenger
vehicle segment.

Over the last 40 years, the Company has partnered with various stakeholders towards creating a local and
a competitive ecosystem from car manufacturing to selling to aftersales service, which has propelled
India to become the 3rd largest car market in the world. 
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Company Data Key Ratios

3 months  -2.2%
6 months 7.71%

Price Performance

1 Year 20.8%
NIFTY50 1 Year Returns 28.7%
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Industry Overview :
The PV industry, for the first time, crossed the 4 million sales milestone in FY 2023-24. Consequently,
India maintained its position as the 3rd largest PV market in the world. 
As the Consumer Preference is shifting towards SUVs, contributing to over 50% of the market. The Share
of hatchback segment reduced to 27% in FY 2023-24 from 46% in FY2018-19.
The Share of CNG vehicles in the industry expanded to about 15% in FY 2023-24 compared to 10.4% in FY
2022-23. Hybrid vehicles and EV penetration is at about 2% each.

Company Overview :
The Company’s growth expectation over the short term is muted, but the long term growth is intact.
The Company’s overall sales volume surpassed 2 million units in a year. The Company is the first among
the PV manufacturers in India to achieve this feat. 
Management believes that as a market leader, Their effort is to cover every segment, every product, every
powertrain and cover the maximum. So, They don't pay too much attention to the mix.
The exports from rest of the industry declined by nearly 4% over the previous year, the Maruti Suzuki
increased its exports by about 10%.
The share of sales from green vehicles comprising of CNG vehicles, Smart Hybrids and Strong Hybrids
increased to 42% from 37% the previous year.
Company believes that HYBRID Vehicles are nationally very beneficial because without the challenge of
charging infrastructure, customers can widely adopt it. It is scalable and it gives a 35% to 45% fuel
efficiency improvement. and a 25% to 30% CO2 improvement.

Future Plans :
The Company in its growth strategy Maruti Suzuki 3.0, aims to produce 4 million vehicles a year by
FY2030-31, almost double from current levels.
Company plans to launch more SUV models to increase their market share.

 

Management view and Q4FY25 key highlights

Quarter Highlights
Q1FY2025 Revenue from operations grew by 9.8% to 35,779 crores and PAT grew by 47.9% to 3,650
crores.
FRONX SUV has set a new benchmark in the PV category by becoming the only new model launch to
reach 1 lakh sales in 10 months
The Company commissioned an additional vehicle assembly line, at its Manesar facility, having  capacity
to manufacture 1 Lakh units p.a., Increasing the total manufacturing capacity at Manesar facility to 9
Lakh units p.a.
The Company achieved a significant milestone of setting up over 3,000 Arena sales outlets and over
5,000 service touch points recently.
The Company sold a total of 521,868 vehicles during the quarter, higher by 4.8% compared to the same
period previous year. Out of this, The export sales were at 70,560 units, a growth of 11.6% over Q1 FY24.
The overall capacity utilization was about around 85%.
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Product Portfolio and Powertrain Mix
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Company 
Market

Cap.
(₹Cr.)

PE
Ratio

Sales
(₹Cr.)

Profit
(₹Cr.)

3Y
Sales

growth
 

3Y
Profit

growth
PEG

Maruti Suzuki 3,81,961 26.1 141,858 13,488 26% 45% 1.47

Tata Motors 3,83,879 10.5 437,928 31,807 21% 128% 0.11

Mahindra &
Mahindra

3,35,131 30.2 139,078 12,270 23% 80% 1.80

Force Motors 10,135 21.7 6,992 388 52% 80% 0.98

The companies that we have chosen to compare Maruti Suzuki with, are  Tata Motors, M&M, Force Motors.
These companies are all listed on the stock exchange and have a similar product portfolio to MSIL.
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Balance Sheet
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Cash Flow Statement
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Maruti Suzuki plans to nearly double production
to 4 million units by 2030-31, launch six BEVs,
and expand into hybrid and fuel-efficient
vehicles and  increase its SUV offerings. MSIL's
operating efficiency is among the best in the
industry resulting in effective cost control.
While India’s Passenger Vehicle market has
become the third largest in the world, car
penetration is only 3% of its population. This
serves as a constant reminder that the
Company's dream to deliver the 'Joy of Mobility'
to the people still has a long way to go.

Maruti Suzuki is currently trading at a PE multiple of 26X while its Industry PE multiple is 29X and
Maruti’s 10 Year Median PE Multiple  is 40X. MSIL’s PE/Growth ratio is 1.45 times. 

MSIL’s estimated Fair value is Rs. 14,500 while it is currently trading at Rs 12,270. Considering the
above parameters we believe that the current valuation of MSIL is reasonable and Investors can hold
this stock for long term.

What Should Investors Do?

Maruti Suzuki India Ltd
Automobiles

Avg. Free Cash Flow - 5 years 3,480 Crore

Assumed Growth rate - Year 1 to 5 20%

Assumed Growth rate - Year 5 to 10
Terminal rate - Year 10 onwards 7%

14,500Estimated FAIR VALUE

15%

Upside Potential 18%
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DISCLAIMER
This Report is for the personal information of the authorised recipient(s)
and is not for public distribution and should not be reproduced or
redistributed to any other person or in any form without prior permission
of Ganesh Stock. 

The information provided in the report is from publicly available data,
which we believe, are reliable but does not taken as an indication or
guarantee of future performance/ assurance of returns. The Report also
includes analysis and views of their team. The Report is purely for
information purposes and does not construe to be investment
recommendation/adviceor an offer or solicitation of an offer to buy/sell
any securities. 

Investment in Securities Market is subject to Market Risk. Accordingly,
Ganesh Stock or any of its connected persons including its directors or
subsidiaries or associates or employees shall not be in any way
responsible for any loss or damage that may arise to any person from any
inadvertent error in the information contained, views and opinions
expressed in this publication. Investors should not solely rely on the
information contained in this Report and must make investment decisions
based on their own investment objectives, judgment, risk profile and
financial position. The recipients of this report may take professional
advice before acting on this information.


