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 Gross revenue was at ₹219.6 billion ($2,635.8 million1 ), a decrease of 1.1% QoQ and 3.8% YoY.
 IT services segment revenue was at $2,625.9 million, a decrease of 1.2% QoQ and decrease of 5.5% YoY. 
Non-GAAP2 constant currency IT Services segment revenue decreased 1.0% QoQ, and 4.9% YoY
Total bookings3 was at $3,284 million. Large deal bookings4 was at $1,154 million, a decrease of 3.1%
QoQ and 3.6% YoY. 
 IT services operating margin5 for the quarter was at 16.5%, an increase of 0.1% QoQ and 0.4% YoY.
  Net income for the quarter was at ₹30.0 billion ($360.4 million1 ), an increase of 5.9% QoQ and 4.6% YoY. 
 Earnings per share for the quarter was at ₹5.75 ($0.071 ), an increase of 5.9% QoQ and 9.9% YoY
 Operating cash flows of ₹40.0 billion ($479.0 million1 ), an increase of 6.5% YoY and at 131.6% of Net
Income for the quarter.
 Voluntary attrition was at 14.1% on a trailing 12-month basis. 

Wipro Ltd is a global Information technology, consulting and business process services (BPS) company.
It is the 4th largest Indian player in the global IT services industry behind TCS, Infosys and HCL
Technologies
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An expansion in our IT services margin of 0.4% year-on-year and 0.1% quarter-on-quarter.  They delivered
the 16.5% margin on the back of a tough revenue environment and even after continuous investments in
talent. Improved utilization, fixed price productivity and optimization of overheads have been the key levers
at play.

Driven by deal flow, the consumer business grew by 1.6% this quarter. However, manufacturing and energy
and utility sectors continue to show weakness for them , experiencing sequential decline of 3% and 6.3%
respectively

.
Their current investments and cash balance now stands at $5.4 billion. Our other income net of finance
expenses grew by 21% quarter-on-quarter and year on-year. Their  accounting yield for average investments
held in India in Q1 was at 7.6%. Their net income at INR30 billion grew 6% sequentially and our EPS for the
quarter at Rs.5.75 grew 10% year-on-year. In terms of other key matrices, our ETR is at 24.5% for Q1 versus
24% in Q1’24. Our hedge

They would like to emphasize that even in an otherwise soft demand environment, revenue from top ten
accounts have grown 1.3% sequentially and 3.8% year-on-year in constant currency terms.

CMP - 503 52Wk H/L 580 375
503



Sources: Company’s proflie

IT Services Revenue Breakup FY21

1. Sector-Wise :-
2. BFSI - 31%
3. Consumer - 16%
4. Health - 14%
5. Energy, Natural Resources 
    and Utilities - 13%
6. Technology - 13%
7. Manufacturing - 8%
8. Communications - 5%

Strategic Market Units Wise :-

 Americas - 60%1.
    2. Europe - 26%
    3.  APMEA - 14%

Global Business Line Wise :-

   1. iDEAS - 57%
   2. iCORE - 43%
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IT SERVICES REVENUE 

NET INCOME TO TURNOVER PROFIT  GROWTH 
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PAYOUT RATIO

ROCE & ROE % RETURN ON ASSETS
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EARNINGS PER EQUITY SHARE

PROFIT & LOSS STATEMENT
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CASH FLOW STATEMENT
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After reporting its Q1 FY2025 results, Wipro Ltd has set several targets
and expectations for the upcoming quarters:

Revenue Guidance: Wipro's management provided a cautious
revenue growth guidance for Q2 FY2025, projecting a range of -1%
to +1%. This reflects the ongoing challenges in the macroeconomic
environment and softness in key verticals, particularly in Europe and
APMEA regions. Analysts expect a slight uptick driven by the
Americas market, particularly in BFSI and consumer segments.
Focus on Consulting: The company aims to leverage growth in its
consulting business, especially through its subsidiary Capco, which
has shown signs of recovery. Analysts are keen to see how this
segment can contribute to overall growth amidst cautious client
spending.
Cost Management and Margins: Wipro is focusing on operational
efficiency and cost containment measures, which have led to an
improvement in EBIT margins. Analysts expect margins to remain
stable, with some projections suggesting an increase of around 30
basis points QoQ.
Deal Pipeline: Wipro reported a robust deal pipeline, with a total
contract value (TCV) of $3.3 billion in Q1, despite a decline from the
previous quarter. The company aims to convert this pipeline into
actual deal wins, which is critical for future revenue growth.
Leadership Changes: Following the appointment of a new CEO,
Wipro is undergoing a strategic transformation, which includes
replacing key leadership positions to enhance growth potential.
Analysts are monitoring the effectiveness of these changes and
their impact on the company's performance.
Overall, while Wipro faces challenges in the near term, there are
signs of potential recovery in certain segments, and the company is
focused on strategic initiatives to navigate the current market
landscape. We rate wipro a HOLD rating.
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This report is not for public distribution and has been furnished solely for
information and must not be reproduced or redistributed to others None can use
the report as a base for any claim, demand or cause of action and, also none is
responsible for any loss incurred based upon. The investments discussed or
recommended in this report may not be suitable for all investors. Opinion
expressed is the current opinion as of the date appearing on the material only.
Further, the information in the document has been printed on the basis of publicly
available information; internal data and other sources believed to be true and are
for general guidance only but which may have not been verified independently.
While every effort is made to ensure the accuracy and completeness of information
contained, the company takes no responsibility and assumes no liability for any
error/ omission or accuracy of the information. Recipients of this material should
rely on their own judgments and conclusions from relevant sources before making
any investment.
The investment advice should not be considered to be or taken as an offer to sell
or a solicitation to buy/sell any security. Price and value of the investments
referred to in this material are subject to volatility. Past performance is not a guide
for future performance. Certain transactions -futures, options and other derivatives
as well as non-investment grade securities are subjected to substantial risks and
are not suitable for all investors.
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