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Price Band Face Value

Lot Size

Issue Size
₹10 per share

Issue Type

Issue Opens - 

125 Shares

September 23, 2024 to September 25, 2024

₹150.84 Cr

₹114 to ₹120
Book Built 



Important Events

Issue Size

Fresh Issue

Offer for Sale

Basis of Allotment

Initiation of Refunds

Credit of Shares to Demat

IPO Listing  Day

Objects of The Offer
The company proposes to utilise the Net Proceeds from the Fresh Issue towards funding
the following objects:

To augment capital base to meet the future capital requirements, and
To receive the benefits of listing of the Equity Shares on the Stock Exchanges,
enhancement of the  Company’s brand name and creation of a public market for their
Equity Shares in India.

12,570,000 shares/ ₹150.84 Cr

12,570,000 shares/ ₹150.84 Cr

N/A

Thursday, September 26, 2024

Thursday, September 26, 2024

Friday, September 27, 2024

Monday, September 30, 2024
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Brief profile of the Directors
Manish Kiritkumar Shah is the Managing Director of the Company since incorporation. He
holds a bachelor’s degree in commerce from Mumbai University. He has over 25 years of
experience in the NBFC sector. He is a strategic leader in the Company and oversees
functions such as identifying growth opportunities, building and maintaining
relationships with key stakeholders and implementing technology solutions to streamline
operations in the Company.

Nikita Manish Shah is a Whole Time Director and Head - Business Development of the
Company. She has been director of the Company since incorporation. She has cleared
higher secondary examination in the field of commerce. She has over twenty seven (27)
years of experience in the field of business relationship, marketing and strategy
management. She oversees functions such as marketing, strategy management and
corporate social responsibility activities in the Company.

Monil Manish Shah is a Whole Time Director and Chief Business Officer of the Company.
He has been a director in the Company since 2017. He holds a master’s degree in
marketing from Queen Mary University of London. He is actively involved in the business
of the company and oversees functions such as sales & strategy, marketing and business
expansion. He has played a pivotal role in formulating and executing the company’s
overall business strategy to drive growth and profitability.

Jay Khushal Mota is a Whole Time Director and Chief Financial Officer of the company.
He has been associated with the company since 2006. He holds a bachelor’s degree in
commerce from Mumbai University. He has over 18 years of experience in the field of
accounts, finance and taxation. He oversees various facets of accounts & finance
function in the company including financial planning and analysis, treasury management,
budgeting, financial projections and audit & taxation.

Anshu Shrivastava is the Chairman and Independent Director of the company since 2015.
He is a member of the Institute of Chartered Accountants of India. He has over 20 years
of experience in the field of finance. He was previously associated with Piramal Group
and Pioneer Investcorp Limited.
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About The Company

Source : RHP

Manba Finance Limited is a Non-Banking Financial Company-Base Layer (NBFC-BL) ,
which commenced its business in 1998, providing financial solutions for New two
wheeler (2Ws,) three wheeler (3Ws), electric two wheeler (EV2Ws), electric three
wheeler (EV3Ws), Used Cars, Small Business Loans and Personal Loans with an AUM
size of more than ₹ 90,000 lakhs as on March 31, 2024. The Branches are located in
urban, semi-urban and metropolitan cities and towns which serves the surrounding
rural areas.

Key Business Operations
Company ‘s target customers are mainly (i) salaried; and (ii) self-employed. They
normally fund upto 85% of the purchase price (on road price) of the vehicle proposed
to be acquired by the customer. About 97.90% of their loan portfolio comprises of
New Vehicle Loans with an average ticket size (ATS) of around ₹ 80,000 for two-
wheeler loans and an average ticket size (ATS) of around ₹ 1,40,000 for three-wheeler
loans.

They are based out of Mumbai, Maharashtra and operate out of 66 Locations
connected to 29 branches across six (6) states in western, central and north India. The
Company has established relationships with more than 1,100 Dealers, including more
than 190 EV Dealers.

They have a centralised credit team which remotely reviews loan applications and
undertakes credit decisions. They have established business processes and
technologies to facilitate the sanction of more than 85% loans on the same day of the
application.

Company  secures their funding from diversified sources including term loans and
cash credit facilities from public sector banks, private sector banks, small finance
banks & other financial institutions and PTC and issuance of privately placed listed
and unlisted NCDs to meet their capital requirements. The average cost of borrowings
as of Fiscals 2024, 2023 and 2022 was 11.98%, 11.19% and 11.61%, respectively.



Factors that will support  retail credit growth
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Statement of Profit and Loss



Strengths

Established relationships with the Dealers - The company, established in 1998,
has built strong relationships with over 1,100 Dealers, offering fast vehicle
financing with tailored solutions, incentives, and quick loan processing to
support increased sales.

Ability to expand to new underpenetrated geographies. - The NBFC expanded
from Maharashtra to 66 locations across six states, using market research, a
dealer-centric model, and hub-and-spoke branches. With a 37.46% CAGR, AUM
grew from ₹49,582.62 lakhs in FY22 to ₹93,685.54 lakhs in FY24.

Access to diversified and cost-effective long-term borrowing - The Company  
secures diversified funding through term loans, cash credit, NCDs, PTCs, and co-
lending arrangements. Borrowings grew from ₹39,439.73 lakhs in FY22 to
₹75,227.24 lakhs in FY24, with an average borrowing cost of 11.98%.

Technology driven and scalable operating model with quick Turn Around Time
(TAT) for loan processing - The company  leverages in-house and licensed
technologies for streamlined loan processing, CRM, credit checks, and customer
service. Tools like Salesforce, Power BI, and e-sign systems enhance efficiency,
reducing loan turnaround time and ensuring scalability.

Extensive collections infrastructure and processes leading to maintenance of
the Company’s asset quality - The company  maintains asset quality through a
three-tier collections infrastructure: tele-calling, field collection, and legal
recovery. With 80% collections via NACH and a 446-person team, they monitor
defaults, use tech for efficiency, and escalate delinquency cases as needed.

Sources: RHP



•  Inability to maintain relationships with the Dealers from whom we derive
significant portion of their New Vehicle Loans business,

•  New Vehicle Loans account constitute majority of their AUM. Lack of diversity in
their loan products may affect their growth, prospects and financial condition,

• Inability to sustain their growth or manage their growth effectively or execute their
growth strategy effectively,

• Business is dependent on their ability to timely access cost effective sources of
funding. Any disruption in their sources of funding could have an adverse effect on
their business, results of operations and financial condition,

• Inability to adequately assess and recover the assessed or full value of collateral or
amounts outstanding under defaulted loans in a timely manner, or at all, could
adversely affect their business and financial condition,

• Huge concentration of loans to the salaried and self-employed and the risk of non-
payment or default by their borrowers may adversely affect their business.

• Inability to maintain the quality of their loan portfolio or manage the growing loan
portfolio which may result in significantly larger non-performing assets and
provisions,

• A portion of their customers are first time borrowers which increases risks of non-
payment or default for them.

Threats



Manba Finance Limited IPO is expected to be priced between ₹114 to ₹120 per
share. At this price, the company is valued at Price-to-Earnings (P/E) ratio of 14x
versus the Industry  P/E of 13.45x.

Valuation and Outlook

Manba Finance Limited has shown good revenue growth, with revenues
increasing from ₹106.6 crores in FY22 to ₹191.6 crores in FY24, the PAT  has grown  
from ₹9.7 crores in FY22 to ₹31.4 crores in FY24, showcasing the company's
ability to scale operations profitably. The company appears to have a lot of
development potential in future.  Investors may apply in the IPO for listing gains.



This Report is for the personal information of the authorised recipient(s) and is
not for public distribution and should not be reproduced or redistributed to any
other person or in any form without prior permission of Ganesh Stock. The
information provided in the report is from publicly available data, which we
believe, are reliable but does not taken as an indication or guarantee of future
performance/ assurance of returns. The Report also includes analysis and
views of their team. The Report is purely for information purposes and does
not construe to be investment recommendation/adviceor an offer or
solicitation of an offer to buy/sell any securities. Investment in Securities
Market is subject to Market Risk.

Accordingly, Ganesh Stock or any of its connected persons including its
directors or subsidiaries or associates or employees shall not be in any way
responsible for any loss or damage that may arise to any person from any
inadvertent error in the information contained, views and opinions expressed
in this publication. 

Investors should not solely rely on the information contained in this Report and
must make investment decisions based on their own investment objectives,
judgment, risk profile and financial position. The recipients of this report may
take professional advice before acting on this information.

Disclaimer:


